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DIGEST EDITION 


AvuTomoTive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 


than in peacetime, This is especially true since AUToMoTive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever will carry news, illustrations, regular departments and 
advertising as heretofore. 
(Next Regular Edition, Including Service Section, Dec. 11) 
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Sparks 


NADA’s convention will feature 
a symposium of dealers talking 
on dealer postwar planning, it’s 
learned. 

oa a * 

With total exceeding 1,650, Penn- 
sylvania Automotive Assn. claims 
to be largest state dealer associa- 
tion in nation. Any challengers? 

a * * 


Michigan’s attorney general has 
ruled that car dealers may not 
themselves notarize sales transfer 
papers because of their financial 
interest in the transaction. 

* * * 


OPA is understood to be consid- 
ering favorably a proposal that 
dealers be allowed 15 cents per 
mile on surplus vehicles, from point 
of sale to dealer’s place of business. 

* * 


Must Post 


If a dealer has no new cars, he 
must post the inventory card, set- 
ting out “none,” to show that he 
has no new cars. Any dealer 
found to have any cars where he 
posts “none” will be in violation 
and subject to proceedings by OPA. 

a * * 


Where It’s Going 


Military demands for all types 
of gasoline have increased from 
approximately 150,000 barrels a day 
in 1941 to more than 800,000 bar- 
rels daily in 1944—a jump of 433 
percent, Petroleum Administrator 
Harold Ickes reported last week. 

* * # 


Moscow Models 


Moscow announced last week 
that the Gorki auto plant is pro- 
ducing a new medium-sized auto- 
mobile, a new light truck and a 
farm vehicle similar to the Ameri- 
can jeep. 

The new truck is a six-cylinder, 
two-and-a-half ton model with a 
very strong steel body, which re- 
places the present four-cylinder, 
one-and-a-half ton truck. 


* * #* 


Regulation W 

Federal Reserve Board has issued 
Amendment No. 14 to Regulation 
W by adding to Section 8, entitled 
“Exceptions,” the following new 
subsection: 

Q. Servicemen’s Guaranteed 
Loans: Any extension of credit 
guaranteed in whole or in part by 
the Administrator of Veterans’ Af- 
fair pursuant to the provisions of 
Title IIT of the Servicemen’s Read- 
justment Act of 1944. 

* * * 


Stettinius Honored 
Appointment of Edward R. 
Stettinius jr. as Secretary of 
State, is viewed with joy in the 
automotive industry where he 
cut his eye-teeth. As a member 
of Gen. Knudsen’s OPM, later as 
lend-lease administrator and still 
later as undersecretary of state, 
Stettinius has handled public 
affairs with ability and integrity. 
Now only 44—second youngest 
man ever to become Secretary of 
State—Stettinius started his busi- 
mess career in 1924 with Hyatt 
Roller Bearing; joined General 
Motors in 1926, serving as assist- 
ant to Vice-President Alfred L. 
Pratt and President Alfred P. 
Sloan jr. In 1931 he was named 
GM vice-president, in charge of 
industrial and public relations, 
later serving on other corporate 
directorships until he became 
chairman of the finance com- 
mittee at U. 8. Steel Corp. im 
1934. Two years later he was 


elected chairman of board. 
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NADA Sees Disaster Under MPR 540 


OPA Is Told Regulation Must be Revoked or Made Practical by Jan. 1; 
Nebraska Dealers May Seek Law Licensing Makers; 
Army Defends Parts-Buying System 


Declaring, in effect, that unless 
remedial action is promptly forth- 
coming, disaster is likely to overtake 


Remedial Action 
Needed to Avert 
Dealer Disaster 
dealers, National Automobile Dealers 
Assn. last week called upon OPA Administrator Chester 
Bowles to “either revoke both MPR-540 and MPR-341 in 
their entirety or take the necessary steps to make the 
orders practical and enforceable by Jan. 1, 1945.” The 
letter was signed by NADA President David Kelly and 
asked Bowles to give his personal attention to “a situation 
that is growing steadily worse.” “Every indication,’’ said 
Kelly, “points to the fact that the majority of all used-car 
transactions, country-wide, are now being made either by 
individuals or by so-called dealers who will not qualify 
under the definition of the OPA order and are not under 
the control of the price ceiling.” 


“We accepted your decision for a 30-day trial of MPR- 
540. Then we reported the unfavorable facts, which were 
supported by your committee. They made recommenda- 
tions, only the least of which has had favorable action. 
Four months now have passed and the outlook daily grows 
darker. Is it any wonder, Mr. Bowles, that your industry 
advisory committee has no confidence in the consideration 
being given its recommendations and continues to serve 
only as a patriotic duty? Isn’t it perfectly clear to you 
why the industry has come to regard OPA conferences with 
the industry advisory committee as pure window dressing?” 


xk * 


Going back to March, 1942, when 
consideration was first given to used- 
car price control, Kelly brought the 
salient points of the history of MPR- 
540 into review before Bowles. “Feel- 
ing that such a regulation was unenforceable,” he said, 
“our association opposed the plan and submitted evidence 
from our vast supply of facts and figures which convinced 
those in charge that a price ceiling should not be issued.” 
The formula, upon which MPR-540 was based, came in for 
criticism and at one point in his letter Kelly took this jibe 
at the makers of the regulation: 


“It is a demonstrated fact that the formula used by 


OPA’s Formula 
On Prices Hit 
In Kelly Letter 


OPA in determining ceiling prices produced ludicrous re-' 


sults in many instances.” The NADA president also 
pointed out that prices established for popular makes were 
so low in comparison to going values at the time the ceil- 
ing was issued that owners were unwilling to sell their cars 
to dealers. Dealers were unable to replenish their stocks 
by buying from owners at the “as is” ceiling, he said. More 
than 95 percent of the used cars were in owners’ hands 
at the time, Kelly pointed out. “The price formula was 
unfair because it was based on the false promise that there 
was a fixed relationship between the retail valuation of a 
(Continued on Page 2, Col. 3) 





News in Brief 


000,000 Federal program to mod- 
Rubber Cre _ Rigid con- ¢rnize the nation’s highways 


the nation’s remaining motor car 


> after the war. While the bill is 
servation of natural rubber was generally similar to legislation 
passed by the Senate, some 
points will have to be ironed 
out in conference. 


called for in all Allied countries 
last week when the Combined 
Raw Materials Board revealed 
that stockpiles in this country 
had dropped below the safety 
level of 100,000 tons fixed by 
Presidential Adviser B. M. 
Baruch to insure a ready supply 
for war equipment. 


Road Bill OK’d 
WASHINGTON.—The House 
approved Wednesday the $1,673,- 





GIs to Foundries 


DETROIT.— The Army will 
release 1,000 GIs to work in 
foundries, 250 of them in the 
Michigan automotive area, it 
was announced Wednesday by 
E. L. Cushman, regional WMC 
director. 





Senate Should Demand 
Real Surplus Board 


Appointees to the new Surplus Property Board—two 
“lame ducks” and a third “unknown quantity”’—do not 
augur well for the future orderly disposal of used gov- 


ernment goods, including automotive vehicles. The 
presidential nominees, yet to face Senate quizzing, are 
Robert A. Hurley, defeated governor of Connecticut and 
a protege of Harry Hopkins; Lieut. Col. Edward Heller, 
1940 Democratic finance committee chairman in Cali- 
fornia, and Guy Gillette, defeated senator from Iowa. 

Both Hurley and Col. Heller have had sketchy experi- 
ence in business (not retail), but even that is under 
investigation by Congress. Gillette is a lawyer, who 
was anti-New Deal until just before the 1944 election. 
Sam K. Husbands, director of RFC and recommended 
for chairmanship of the new board by James F. Byrnes, 
Jesse Jones, Barney Baruch and Will Clayton, was side- 
tracked because of opposition from the New Deal left 
wing. 

* * * 

Ardent New Dealers are urging that the government 
give away its surplus property, since it is paid for and 
dispensing it would cost nothing, thereby creating more 
work once the surplus was out of the way. Others, in 
and out of government, are still.trying to make the 
Administration realize the importance of orderly dis- 
posal and the creation of retail advisory committees 
to the board. . 

Meanwhile, to help assure continuance of the present 
disposal of automotive vehicles through established 
trade channels—despite its present difficulties, dealers 
must bend every effort to aid Treasury Procurement to 
dispose of these units. To fall down on the job now 
would only invite further trouble, possibly a throwing 
of these vehicles on the open market. 

The new surplus board appointees, if approved by 
the Senate, will be on the spot. Let’s hope they act 
accordingly—IF the Senate doesn’t do the job first. 





Members of the Nebraska Motor 
Dealers Assn. have asked the officers 
and directors to consider sponsor- 
ship of a stiff bill to license manu- 
facturers and “protect Nebraska 
dealers from being shoved around,” it was learned last 
week by AUTOMOTIVE NEws. A measure similar to the 
Wisconsin and Virginia laws is favored, it was declared 
by an association official who declined to be quoted. 

He asserted that the matter had been generally dis- 
cussed, that dealers complained manufacturers were de- 
manding new buildings, changes in equipment and other 
requirements, intimating that franchises might be can- 
celled if the improvements were not made. He said most 
dealers in his district wanted legislation to protect against 
coercion by manufacturers. Specific legislation will be 
a at a meeting of the NMDA directors in Omaha 

ec. 6. 

Dealers will also introduce another bill in the next 
unicameral to regulate fly-by-night brokers in used cars. 
Many complaints are reaching the advisory commission in 
the office of the state engineer. Victims of the irregulari- 
ties are chiefly stenographers, clerks and wives of officers. 

xk 
Under fire before the Senate War 
Investigating committee, Army 
spokesmen defended Wednesday the 
policy of buying spare parts for 
trucks and automobiles from vehicle 


makers rather than directly from the parts makers, as- 
(Continued on Page 4, Col. 2) 


Nebraska Dealers 
May Seek Law 
Licensing Makers 


Army Defends 
System of Buying 
Automotive Parts 
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MPR-540 Blasted... 
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Disaster is Feared 


(Continued from Page 1) 


Kansas Dealers Back 


Regulation W 


WICHITA, Kan.—Credit restric- 
tions under Regulation W _ were 
endorsed here last week at the 
convention of the Kansas Motor 
Dealers Assn. 

Other resolutions commended 
NADA for opposition to MPR-540 
and urged NADA to request the 
Office of Price Administration to 
revoke the act. NADA also was 
asked to continue efforts toward 
revocation of MPR-341, the used- 
truck ceiling regulation. 

Dealers at the convention ex- 
pressed concern over the present 
used-car situation since stocks 
have been reduced to less than 
a third of normal and replace- 
ments are not obtainable. 


However, dealers were optimistic 
over the service phase of their 
business and looked forward to the 
service discussions and equipment 
displays at the January convention 
of NADA in Chicago. 

State officers elected were R. D. 
McKay, of Wichita, president; O. 
W. Davis, of Kansas City, vice- 
president, and G. F. Puffer, of 
Topeka, secretary-treasurer. 

Two-hundred dealers attended 

the convention, which was one 
of the largest and most success- 
ful in the association’s history. 

Dave Kelly, president of NADA, 
was the principal speaker. Other 
speakers included H. H. Mack, 
NADA director from Kansas, and 
two former directors, Will Price, of 


Chevrolet Names 
Fish Assistant 


Sales Manager 


DETROIT.—Appointment of W. 
E. Fish to the position of assistant 
general sales manager, is an- 
nounced by W. E. Holler, general 
sales manager of Chevrolet. 

Fish, who has been manager of 
the central office truck department 
since 1933, will be in charge of all 
of Chevrolet’s nationwide commer- 
cial and truck activities. 

By creating this new post, Chev- 
rolet has elevated the head of its 
truck sales activities to a position 
that recognizes the greatly in- 
creased importance of truck trans- 
portation in postwar America. 

In the 11 years during which 
Fish has headed the central office 
truck department, Chevrolet has 
climbed steadily in truck sales and 
production to attain the topmost 
position in the industry. Chevrolet 
took first place in national sales 
in eight of the last 10 years of 
normal sales activities, before the 
war curtailed production, and its 
truck registrations for the period 
1933-1941, inclusive, totaled 1,508,- 
305, exceeding those of the next 
largest manufacturer by 198,985 
units. 

Fish joined Chevrolet in 1931 as 
city truck manager of the Pitts- 
burgh branch. In 1933 he came to 
Detroit as assistant manager of 
the Chevrolet commercial car de- 
partment and in the same year was 
made department manager. 


Long Island Assn. 


To Meet Dec. 13 


GARDEN CITY, N. Y.-—The 
Brooklyn and Long Island Auto- 
mobile Dealers Assn. will hold a 
dinner conference at 6:30 p.m. 
Wednesday, Dec. 13, in the Garden 
City Hotel here. 

Speakers will be Ray Chamber- 
lain, executive vice-president of 
NADA, L. J. Buckland and James 
Dalton. 


Matthews Is Appointed 


By Reynolds & Reynolds 
DAYTON, O.—The Reynolds & 
Reynolds Co., national manufac- 
turers of standard accounting sys- 
tems, service forms and stationery 
for the automotive trade, has ap- 
pointed J. F. Matthews jr., as dis- 
trict sales manager of the West 
Coast branch in Los Angeles. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


Wichita, and J. A. Davis, of Hutch- 
inson; and Lt. Col. Don Stith, 
former commanding officer of the 
Kansas-Colorado Ordnance batta- 
lion, which was recruited through 
efforts of NADA. Stith recently re- 
turned from the European theater 
of war. 

Business reports were given by 
the membership committee, which 
includes G. N. Waddell, of Salina; 
M. S. Winter, Lawrence; Lee J. 
Hobbs, Wichita, and Mack. 


Harvester Offering 
Course in K. C. 


For Shop Chiefs 


KANSAS CITY, Mo. — Interna- 
tional truck dealers in the Kansas 
City area are sending their shop 
foremen and key service men to a 
two-day advanced training course 
to be held Dec. 4-5 at the Inter- 
national Harvester Co.’s_ local 
branch. 

“This course,” said Buford Mul- 
lin, the company’s truck branch 
manager, “is being held at the re- 
quest of our dealers to secure all 
possible training and information 
for their men. The school will be 
attended by more than 50 key men 
from dealerships within a radius 
of 200 miles of Kansas City. 

“This two-day course,” Mullin 
continued, “will be followed at 
regular intervals by evening ses- 
sions in the field where new serv- 
icing methods and up-to-date pro- 
cedures will be covered by factory- 
trained branch personnel.” 

The Kansas City school will be 
conducted on a _ practical work 
basis with limited time being given 
to lectures and theory. New train- 
ing procedures have been worked 
out, and the men will progress 
from one service setup to another 
until they have completed the 
program. 

All class and shop work will be 
carefully graded, and Triple-Dia- 
mond service men’s certificates of 
merit will be awarded to those 
successfully completing the course. 


Used Car Tires 
Off Ration List 


WASHINGTON.—“Because of 
their poor quality and spotty dis- 
tribution,” the few used passenger 
car tires still in the hands of tire 
dealers have been removed from 
rationing by the Office of Price Ad- 
minstration. The action becomes 
effective Dec. 5. 

Most of the tires are the residue 
of the 6,800,000 used tires purchased 
from motorists by the Defense Sup- 
plies Corp. two years ago. Used 
truck tires will continue under ra- 
tioning, however, OPA emphasized. 
Moreover, all tires, both new and 
used, are under price control, OPA 
pointed out. 


Studebaker Names Link 


To Used-Vehicle Post 
SOUTH BEND, Ind. — Appoint- 
ment of Frank Link as assistant 
used-vehicle merchandising man- 
ager was announced last week by 
K. B. Elliott, vice-president in 
charge of Studebaker sales. Link’s 
experience spans 20 years in whole- 
sale, retail and used-car operations. 


Automatic Promotions 


Apply to Returned Vet 

WASHINGTON. — According 
to the War Labor Board, the 
Selective Service Act means 
that the returning veteran is to 
be re-employed at the level he 
would have enjoyed if there had 
been no break in his service. 

WLB last week told an em- 
ployer, in reply to a question, 
that “a returned veteran re- 
employed by his regular em- 
ployer should be moved forward 
to the point in an automatic 
length-of-service schedule _ to 
which he would have been en- 
titled had he been continuously 
employed during the time of his 
war service.” 


used automobile and its ori 
Bowles was told. 


ginal factory fixed prices,” 


xk kk 
The NADA letter also dealt with 


Charges Violation 
Of Emergency 
Price Control Act 


the business upset caused by the 
regulation. 
in the face of established trade prac- 
tices,” it was pointed out. 


“MPR-540 flies directly 
“The 


Emergency Price Control Act, as amended,” Kelly re- 
minded Bowles, “provides that your powers as adminis- 
trator should not be used to compel changes in the business 
policies established in any industry, except where such 


action is affirmatively found 


by the administrator to be 


necessary to prevent circumvention or evasion of a regula- 


tion. 


So far as we can ascertain, your office has never 


made an affirmative finding as to why changes in business 


practices made by MPR-540 


were necessary to prevent 


evasion and, therefore, you have failed to carry out the 
requirements of the Emergency Price Control Act, as 


amended. 


“When you issued MPR-540, you stated that you did 
not want to create unnecessary difficulties for dealers who 
today have practically no revenue from the sale of new 
automobiles and who are relying primarily on sales of 


used cars and repair work for their income. 


An imprac- 


tical regulation, you said, would certainly stimulate a large 
black market in cars, many honest dealers would be forced 
out of business, thus not only working a severe hardship 
on them, but also on those who require their servicing and 
repair facilities. All the situations mentioned, which you 


were desirous of preventing, 
number of honest dealers are 


have occurred, and a great 
being forced out of business 


because of this regulation. Hence, we feel that it is reason- 
able for us now to ask that you give this matter your 
personal attention and either revoke both MPR-540 and 


MPR-341 in their entirety or 
make the orders practical and 
the letter concluded. 


take the necessary steps to 
enforceable by Jan. 1, 1945,” 


Charges of Job Shortage 


By Robert M. Finlay 
Managing Editor 

DETROIT.—What is the employ- 
ment situation in this automotive 
center? Conflicting statements were 
issued last week, with the UAW- 
CIO charging there is an unem- 
ployment crisis and the govern- 
ment contending there is still an 
employment crisis. 

In reply to charges of R. J. 
Thomas, union president, that 
employment in 20 major plants 
has declined about 24 percent 


Confine °40-41s 


To Dealers, 
Fast Urges 


MUSKOGEE, Okla.—As a means 
of curbing the black market in 
used cars, J. C. Fast, president of 
Fast-Shappard Motor Co. (Dodge- 
Plymouth), suggests that all 1940 
and 1941 models be sold only 
through dealers. 

“The trouble would be definitely 
stopped,” Fast says, “as it would 
be necessary for the buyer to work 
through the ration board and tag 
office before he could get gasoline. 
The same procedure used in 1942 
models would provide for this.” 


Some such step must be taken at 
once, Fast said, since all figures 
show that the used-car market is 
leaving the dealers and going to 
person-to-person or pocket-to- 
pocket deals. 

“You will agree,” Fast said, “that 
there is a very definite need for 
the services of the automobile 
dealers. The transportation busi- 
ness is as necessary as food and 
shelter.” 


Chrysler Plans Annex 


For Windsor Plant 

MONTREAL. — The _ Chrysler 
Corp. of Canada, Ltd. has an- 
nounced a large addition to its 
manufacturing Plant No. 3 
in Windsor, Ont. 


Plant No. 3 is wholly devoted to 
war production of trucks, lorries 
and other vehicles and materials 
for the armed services. The new 
building will be erected as an ad- 
dition to this plant, running the 
entire length of the building on the 
west side. 


Denied in Detroit 


from peak wartime employment 
and that the 48-hour week should 
be relaxed, Edward L. Cushman, 
regional WMC director, asserted 
that a critical labor shortage 
still exists. 

While 68,894 fewer persons are 
employed in 260 major Detroit war 
plants than a year ago, Cushman 
said that more than 80 percent of 
the men dropped during the year 
entered the armed services. Women 
returning to household duties also 
were blamed. There still are 27,138 
essential war jobs unfilled in this 
area, Cushman said. 

However, Cushman said that the 
trend of war plant employment has 
been down, largely because of in- 
creased efficiency. He said that he 
expected that trend to continue, ex- 
cept possibly during the next two 
months. 

; Thomas said that the total drop 
in employment in the 20 plants 
surveyed was 74,900 and he sug- 
gested that the work week in such 
plants be reduced to 45 or 40 hours 
to spread employment. 

* * = 

Delegates to the annual AFL 
convention in New Orleans un- 
animously reaffirmed their  no- 
strike pledge. 

» * * 

Labor organizations so vitally 
affect the public that they may 
be regulated by law like other 
organizations, it was ruled last 
week by the Florida Supreme 
court in upholding the state’s 
1943 legislative act requiring 
union business agents to obtain 
licenses from the state and re- 
quiring unions to make reports 
showing their name and location 
and name and address of officers. 

* * * 

Strikes shut Dodge and Graham 

Paige plants last week. 


New Car Quota 
3,000 for Dec. 


WASHINGTON.—The December 
quota of new passenger cars avail- 
able for rationing remains un- 
changed from November — 3,000 
cars, with a regional and national 
reserve of 600—the Office of Price 
Administration announced last 
week. 

The stockpile of new cars avail- 
able for rationing is now under 
the 20,000 level, and is less than a 
prewar two days’ supply, OPA said. 


gone” 
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Frazer Predicts 
$10 Billion Years 


For Auto Dealers 


OKLAHOMA CITY.—A predic- 
tion that the automobile dealers of 
America will enjoy a series of 
10-billion dollar years after the war 
was advanced here last week by 
Joseph W. Frazer, chairman of 
Graham-Paige Motors Corp. 


Speaking at the eleventh annual 
convention of the Oklahoma Auto- 
mobile Dealers Assn., Frazer as- 
serted that dealers will enjoy “the 
biggest sellers’ market in history 
when peace comes, eclipsing the 
buying rush which gave retailers a 
$7,800,000,000 business in 1941.” 


Frazer said his prophesy is based 
on the belief that the industry will 
produce more than 6,500,000 units in 
its first year of unrestricted pro- 
duction, and possibly 30,000,000 cars 
in the first five years after the war, 

Frazer warned dealers that after 
the first two years of production 
competition will begin to be “hot 
and heavy,” because new compa- 
nies with fresh concepts of individ- 
ual transportation will enter the 
field and, on the strength of the 
tremendous sales potential, will be 
able to build up new and strong 
dealer bodies to compete with the 
old and large companies. 


However, he cautioned dealers 
that the war may be long and that 
wise operators will not “shoot until 
they see the whites of their eyes” 
as far as extensive postwar ex- 
penditures are concerned. 

Frazer said his company plans 
to build an automobile which will 
“depart from conventional design 
and utilize plastics, light metals 
and recent engineering develop- 
ments—a completely new car from 
the ground up.” 

The new automobile, he explain- 
ed, will probably be produced in 
two body models, and will sell in 
the moderate price class; its six- 
cylinder engine will weigh consid- 
erably less than prewar engines 
of the same horsepower. The car 
will make extensive use of sec- 
ondary aluminum, but the basic 
portion of the body will be made 
of steel. 

He said his concern hopes to 
sell at least 100,000 cars a year, 
taking advantage of the postwar 
sellers market to build a strong 
and stable business. 


McCool Foresees 
Unlimited Auto 
Output After May 


KNOXVILLE, Tenn.—Harry Mc- 
Cool, president of the Tennessee 
Auto Dealers’ Assn., in an address 
to the Knoxville Automotive Trades 
Assn., predicted unlimited annual 
production of new automobiles, be- 
ginning the end of May, 1945. 

McCool told assembled automo- 
bile men the predicted production 
mark of 2,000,000 units per year 
after output is returned to “nor- 
mal” was an underestimate. 

Ralph Nichols of Nashville, presi- 
dent-elect of the Tennessee Auto- 
mobile Dealers’ Assn., who will 
take office Jan. 1, and John Scott, 
secretary of the state group, also 
addressed the meeting here. 


Warner to Head 
Rockford Drilling 


CHICAGO. — Announcement of 
the election of Arch A. Warner as 
president and general manager of 
the Rockford Drilling Machine 
division of Borg-Warner Corp. at 
Rockford, Ill., has been made here. 

Warner, former works manager 
of the Mechanics Universal Joint 
division of the corporation, also at 
Rockford, succeeds E. C. Traner, 
who at his own request has retired 
from active management of the 
company to become chairman of its 
advisory board. Before going to 
Rockford in 1941, Warner was 
sales engineer at Detroit for 
Mechanics, which he joined in 1938. 


Sales Up in Richmond 

RICHMOND.—The automobile sales 
mark of 1,191 here in October, while 
under the October, 1943, total, showed 
an increase over September of this 
year. according to the Richmond 
hamber of Commerce. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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HELP WANTED 













WANTED: PURCHASING AGENT. Ex- 
Perienced man to direct purchases of a 
substantial automotive manufacturing 
concern. Must be capable, experienced, 
and of top-flight executive ability. Will 
pay liberal salary in proportion to ability. 
State experience and qualifications. Box 
810, c/o Automotive News, Detroit 2. 








PARTS MAN. Experienced, for 
Chrysler and Plymouth dealer 
downtown district. 


large 
near 
Real postwar oppor- 


tunity for capable party. Write giving 
full particulars. Martin J. Kelly, Inc., 
940 N. Clark St., Chicago, Ill. 


Detroit 2. 


sees 
FORD PARTS COUNTER MAN—come 
South for the winter or better still, 
permanently; also experienced Ford me- 
chanics can make good money. Must 
have own tools. Write Holtsinger Motor 

Co., 1514 Florida Ave., Tampa 2, Fla. 
esses 


MANAGER for large dealership, located 
large Indiana city. Excellent proposition. 
Give qualifications and references in 
your reply. Box 821, c/o Automotive 
News, Detroit 2. 


sss sees 
AUTOMOBILE BODY ENGINEER—thor- 
ough knowledge of mockup and produc- 
tion methods. Box 817, c/o Automotive 
News, Detroit 2. 


SERVICE MANAGER: Top flight, experi- 
enced, with proven record. Must have 
executive ability, able to take complete 
charge of service department of large 
Buick dealership in West Virginia. 
Salary and bonus above average. Box 
818, c/o Automotive News, Detroit 2. 





BUSES FOR SALE 


FOUR 48 PASSENGER new school bus 
bodies, mounted on new 1944 Ford school 
bus chassis are available, f.0.b. Jack- 
sonville. SAM MURRAY, FORD DEAL- 
ER, 1917 Biscayne Boulevard, Miami, 
Fla. Tel. 9-2757. 


BUSES WANTED 





rolet, International, 
chassis. Write M. C. Murrell, Superior 
Coach Sales Company, 2335 N. W. 12th. 
Street, Oklahoma City, Oklahoma, giving 
lowest prices f.o.b. chassis factory or 
other location. 








HIGH-PRESSURE ‘‘JENNEY.’’ Oil fired, 

portable preferred. State eondition and 

= price. Glenn Walraven, Marion, 
o. 








SEVEN PASSENGERS, limousines, 
be clean. 

. MeCLINTOCK - CADILLAC, 
Lansing, Mich. 





I WILL PURCHASE part or complete 
used car inventories. Call, write or 
-. Stephenson-Wilson, Inc., Durham, 











CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce 8t., Lynchburg, Virginia. 





NEON SIGN — ‘‘DODGE-PLYMOUTH.”’ 
Porcelain horizontal sign with 8 and 6 
inch letters. $250. Glenn Walraven, 
Marion, Ohio. 


WANTED TEN RADIOS for 1942 Oldsmo- 
biles, either standard or deluxe. Fincher 
Motors, Inc., 18 South Union Street, 
Rochester, New York. 


200 COMFORT MASTER—hot water heat- 
ers @ $25.00. 150 Mopar Deluxe Heaters 
21.00 and 50 Mopar 8 tube radios 
53.00. F.O.B. at Eleventh Street Mo- 
tor Co., 1120 8S. 11th Street, 
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AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 





WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 
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114 cars available at as 
is New York Ceiling. 


These cars will be sold 


to the first dealers. 


Call Mr. Nardin or Mr. 


Horton, 
















Trafalgar 
4-2830 for sample car- 
load. 


Reliance 


Motors 


2040 Broadway at 70th. St. 
New York 28, N. Y. 





PARTS WANTED 





WANTED TO BUY connecting rod and 
main bearing pouring jigs, also reamer 
drive. Braxton Auto Parts, White- 
ville, N. C. 





WANTED 4-DOOR SEDAN BODY for 1942 
Ford chassis. L. F. Donnell, Inc., 1811 
Market 8t., Youngstown, Ohio. 





WANTED PACKARD 1941-110 sedan com- 
plete cowl and left front door. Deakins 
Moore Motor Co., Johnson City, Tennes- 
see. 





SET OF GRILLES for 1939 Oldsmobile 


Six. Set of rear fenders for 1938-1939 
Packards. Jacobson-Gordon, Inc., Eighth 
Avenue at Library S8t., Homestead- 
Munhall, Pa. 





RIGHT DOOR 1940 Chevrolet Town Sedan, 
rear fenders 1939 & 1940 Chevrolet and 
1940 Chrysler. Packard Motors, Johns- 
town, Pa. 





WANTED COMPLETE BODY for 1942 
Buick Super or complete set upholstery 
for Super 4-Door Sedan. Southland Iron 
and Metal Co., P.O. Box 868, Norfolk 
1, Virginia. 





WANTED—1941 PONTIAC BODY in good 
condition for 122 w.b. chassis, either 
streamliner or custom, any type. State 
price, condition. Hearn Pontiac, 5300 
Broadway, Chicago, Ill. 





$50 REWARD. For first letter locating 
complete interior for 1942 Cadillac 61 
Sedan. J. F. Mazzei, 1101 Western Ave., 
Albany, N. Y. 





PARTNERSHIP WANTED 





OWN TWO LONG ESTABLISHED popu- 
lar make Pennsylvania dealerships, both 
excellently housed. Believe postwar busi- 
ness will be much greater than can 
personally supervise. Therefore, consid- 
ering selling part in each providing able 
locate active managing partners suffi- 
ciently capable and qualified. Half in- 
terest three hundred car contract, needs 
investment approximately ten thousand, 
half interest four hundred car contract 
needs investment approximately fifteen 
thousand, but investment of small con- 
sequence compared with dependable ex- 
perienced managerial ability. Give full 
details. Confidential. Box 816, c/o 
Automotive News, Detroit 2. 


PARTNER WANTED who will invest 
$20,000 to $25,000 in popular make, 400 
car dealership located Michigan. Must 
have dependable service and sales man- ; 
agerial ability and experience. Refer- 
ences required. Box 819, c/o Automotive 
News, Detroit 2. 


eee 

CAN OFFER YOU Character and Experi- 
ence in all phases of a dealership, plus 
financial investment, for a partnership 
in a progressive dealership. Box §&20, 
c/o Automotive News, Detroit 2 
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AUTO AUCTION 
every Friday 


The best place to buy or sell, in the 
Middle West. 


DEALERS ONLY 


We will buy your complete stock, 
call or wire. 


ART WATSON 
3215 Reading Rd. Cincinnati, O. 


Te 


DEALERSHIP WANTED 





EXPERIENCED EXECUTIVE, 39, desires 
to purchase a General Motors Agency 
with a 200 to 300 car potential. Can 
furnish satisfactory information on ex- 
Perience and qualifications. Box 813, 
c/o Automotive News, Detroit 2. 





TRUCES WANTED 





HAVE CUSTOMERS who will buy Dodge 
WF32, 1944 trucks at ceiling price. Will 
handle for brokerage fee of $40 per unit. 
Box 822, c/o Automotive News, Detroit 2. 





Will purchase any amount used 
tractors or trailers all models, sizes 
or make. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave., Brooklyn, N. Y. 








INTERNATIONAL DEALER will pay full 
price, less 5% handling charge, for new 
1944 K-5, 159 inch w.b. International 
— Bickelhaupt Motor Co., Clinton, 
owa. 





FOR DEALER WILL PURCHASE any 
amount 1944 Ford trucks less 5%. In- 
quiries from dealers within radius of 300 
miles from New York solicited. Lasky 
Motor Car Corporation, 90 Montrose 
Ave., Brooklyn, N. Y. 





TRUCES FOR SALE 





WALTERS SNOW PLOW complete with all 
hydraulic equipment and controls. Has 
Heil dump-body with twin hoists. 10:50 
x 20 tires, all in perfect condition. For 
information, call or write MOSBY-MACK 
MOTOR CO., Ford dealers, Topeka, 
Kansas. 





FOR SALE: HEAVY DUTY % ton Dodge, 
4-wheel drive Army Trucks equipped with 
two ton 2-speed winch (with brake), 
crane and 45 feet of steel cable with 
hook. 7:50 x 16 mud grip tires. Fast, 
economical, tremendous pulling power. 
Limited number. For full details, write 
DRAPER CHEVROLET COMPANY, 
Saginaw, Michigan. 


FOR SALE—1936 Autocar, cab-over-engine 
tractor with 28-foot van body complete 
on drop frame. Equipped with air 
brakes, all running lights, 5th wheel, and 
A-1 tires, in perfect condition throughout. 
COMMUNITY MOTORS, 505-507 South 
4th St., LaCrosse, Wisconsin. 


WE HAVE 9 hydraulic 2% ton dump 
bodies in good shape. Will sell @ $125 
each or lot for $100 each, F.O.B. Pat’s 
Auto Wrecking, Bay Street Extension, 
Savannah, Georgia. 





HAVE NEW 1944 Dodge C.O.E. truck 
L.W.B. model WFM38. Will trade for 
other model new 1944 Dodge truck. 
Zeder Motor Sales, Inc., 621 No. Water 


St., Bay City, Michigan. 
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EX-SERVICE MEN 


Automotive News will gladly 
insert Position Wanted ads 
in this section, free of charge, 
for men or women who have 
been honorably discharged 
from military service, provid- 
ing applicant furnishes (1) 
proof of honorable discharge; 
(2) reference as to former 
connection with any branch 
of the automotive industry. 
Welcome home; there’s a job 
waiting for you somewhere 
among our readers! 


George M. Slocum, Publisher. 











USED CARS FOR SALE 


WHOLESALING ENTIRE SsTOCK 40 
1937 to 1942 cars. Norton Motor Sales, 
6911 Carnegie Ave., Cleveland, Ohio. 
Tel. He. 7380. 





1941 PACKARD 180 LeBaron seven pas- 
senger sedan, six wheels, eight thousand 
miles, black, car radio, heater, white 
tires, spare. Never used. This car is 
like new, $5,500, less than as is ceiling. 
Packard Fort Worth, Inc., 715 West 
Seventh Street, Fort Worth, Texas. 





1—1942 PACKARD, one-sixty, seven-pas- 
senger sedan, radio, white tires, like 
new, $2,650. Packard Fort Worth, Inc., 
715 West Seventh St., Fort Worth, Texas. 





WILL SELL at base price this lot of 
army vehicles. 10 weapon carriera (41 
Dodges). 1 ambulance. 2 command cars 
with winches. '41 Chevrolet Dump. ‘42 
Chevrolet Dump. "40 Dodge Cargo. 
Golnick Automobile Co., 320 South 
Blakely 8t., Dunmore, Penna. 





CONVERTIBLES: two 1942 beautiful Hud- 
son convertibles, equipped with radio, 
heater and white-wall tires. Philadelphia 
Motor Car Co., 1155 S. Broad Street, 
Philadelphia 47, Pa. 





BUSINESS FOR SALE 


EXCEPTIONAL OPPORTUNITY to engage 
in the auto sales and repair business. 
Building located in the heart of an in- 
dustrial city of 50,000, thirty miles from 
Chicago, having 100 foot front by 66 
feet, three concrete floors having eleva- 
tor. A street level glass front show 
room can be had. Will sell or make long 
term lease. Address Box 811, c/o 
Automotive News, Detroit 2. 





FOR SALE—Cement block garage, 100 x 
50 with a 32 x 32 foot addition, one 
story, Dodge and Plymouth agency in 
well developed territory, a moneymaker, 
reason for selling, age of owner. 
Located central Pennsylvania. Box 814, 
c/o Automotive News, Detroit 2 
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PARTS FOR SALE 








NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass, 40% to 60°, off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 





DODGE AND PLYMOUTH PARTS. 
Complete stock worth $10,000 wholesale, 
F.O.B. Trenton, N. J. Lists available, 
bids wanted. Norman P. Druck Motor 
3 630 E. State Street, Trenton 9, 


WANTED—1940 Bantam motor or block 
assembly. Will pay top cash price. 
Write J. O. Terrell, Rt. 15, Box 1750, 
Portland 16, Oregon. 





1941 CADILLAC MOTOR under 5,000 
miles, complete $275. Pascale, 2010 
Harney, Omaha, Nebr. 


DODGE-PLYMOUTH genuine parts, $1,200 
stock. Sacrifice $600 cash. Glenn 
Walraven, Marion, Ohio. 


PARTS FOR 1942 New Yorker, rear deck 
complete. Left and right rear doors 
complete with glass and hardware. 
Front and rear seats. Complete uphol- 
stery. GARDEN STATE MOTORS, 
Camden, N. J. 





EQUIPMENT FOR SALE 


ALLEN MOTOR ANALYZER. Bean caster 
& camber outfit complete with rock 
bending tools and ouijui board correction 
table. Also other equipment. Progres- 
sive Motor Sales, Inc., 3417 Reading 
Road, Cincinnati 29, Ohio. 


UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETEE 
pliers, Carburetor jet wrench, brake 
adjusting wrench, long valve bar, diago- 
mal cutters, needle nose plier, screw- 
driver, vise-grips. $19.85. Remit with 
order. Other tools you need now? We'll 
ship COD promptly. DEALERS TOOL 





SUPPLY, 1527 Grand Ave., Kansas 
City, Mo. 
TOW CRANE, new original crate. Sold 


for $180, will sacrifice for $100. Box 823, 
c/o Automotive News, Detroit 2. 





CUT LIGHT & POWER BILLS HALF. 
Westinghouse and Fairbanks-Morse 30 
K.W. and 20 K.W., D.C. Generators, 
with six-cylinder engines, mounted, used 


daily; Switch-Boards with controls; 
1,200-gallon Cooling Tank; all in good 
condition. Also, 40 K.W., D.C. Gener- 
ator, needing repairs. Will sell singly. 
Forced to vacate building, reason for 
Selling. Chambers Motor Co., New 
Castle, Pa. 





Assistant General 
Service Manager 


Age 35-40. For large auto- 
motive manufacturer to as- 
sume active charge of field 
service operations. Must 
have previous experience 
which gives him thorough 
knowledge of service and 
service merchandising prob- 
lems. Must have imagination, 
be able to conduct large 
meetings, and be qualified to 
advance in rapidly expand- 
ing organization. Present 
employes know of this ad. 


Box 815, c/o 


Automotive News, Detroit 2. 
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MEMA Fears Joker 


Says Lanham Bill Provision Could 
Cripple Parts Makers 


NEW YORK.—An “inadvertent 


joker” in the Lanham Bill which |; 


could be used to bar all inde- 
pendent parts manufacturers from 
the auto replacement parts field 
was reported last week by the Mo- 
tor and Equipment Manufacturers 
Assn. 

Immediate change of the provi- 
sion in the bill, which is being 
pressed for early enactment, was 
asked by MEMA in an appeal to 
all congressmen. 

Confident, however, that no ve- 
hicle maker would ever seek such 
a conclusive and unfair advantage, 
MEMA said: 

“No doubt the vehicle makers 
will be the first to request a change 
in this provision now that it will 
have been drawn to their atten- 
tion.” 

The provision reads: . 

“If goods bearing a registered 
mark have been put on the market 
ene ene SED 


WPB Forms Unit 
To Probe Spare 


Parts Shortage 


DETROIT.—A critical shortage 
of spare parts for the repair of in- 
ternal combustion engines used in 
heavy-duty trucks, landing craft 
and other equipment affecting both 
Army and Navy operations has 
prompted the War Production 
Board to establish a special investi- 
gating group headed by Robert M. 
Hatfield jr., of Cleveland, it is 
announced by J. A. Krug, WPB 
chairman. 

Hatfield will serve as a special 
assistant to Harold Boeschenstein, 
deputy vice chairman for opera- 
tions. 

Hatfield, who has already served 
WPB for two years, first as chief 
of the boiler section in the power 
division and later as director of 
the program scheduling division, is 
organizing an advisory committee 
from the Army, Navy, Aircraft Re- 
sources Control Office (claimant 
agency for the Army Air Forces 
and the Navy Bureau of Aeronau- 
tics), the Office of Defense Trans- 
portation and WPB’s automotive, 
shipbuilding and power divisions.. 

The committee will visit spare 
parts plants in Michigan, Illinois 
and Ohio during the next several 
weeks to determine how quickly 
the manufacturers can satisfy the 
expanded demands for spare parts. 


Antifreeze Rules 


Altered by WPB 


WASHINGTON.—Beginning Jan. 
1, antifreeze production will be 
governed by the provisions con- 
tained in orders controlling ethyl 
alcohol, methyl alcohol, isopropyl 
alcohol and glycols, raw materials 
used in the manufacture of anti- 
freeze, the War Production Board 
announces. 

Order M-31 (methyl alcohol) was 
revoked, effective at once. Formal 
revocations of order L-51 (anti- 
freeze) and order M-30 (ethyl! alco- 
hol) will be issued in December to 
be effective midnight Dec. 31, 1944, 
WPB said. Allocation of ethyl 
alcohol will. be changed from a 
quarterly allocation-quota basis to 
a straight monthly allocation. The 
small order exemption for com- 
pletely denatured and proprietary 
types of ethyl alcohol will be re- 
duced from 972 gallons a quarter 
(324 gallons a month) to a monthly 
maximum of 54 gallons. The small 
order exemption for specially dena- 
tured or pure ethyl alcohol re- 
mains 54 gallons a month. 


Tongue to Head 
USI Auto Sales 


NEW YORK.—Arthur E. Tongue 
has been appointed manager of 
antifreeze sales for U. S. Industrial 
Chemicals, Inc., the company an- 
nounces. ° 

Tongue will be in charge of the 
sale of USI’s Super-Pyro antifreeze, 
as well as its other automotive 
products. Tongue comes to USI 
from the Chrysler Corp., where he 
had been in charge of advertising 
and sales promotion in the Chrys- 
ler division. 


by or with the authority of the 
registrant of a registered mark or 
in any package or other container 
bearing said mark and a notice 
that the goods may be resold only 
unaltered or unrenovated or in the 
original package or container and 
said goods or any part thereof have 
without the authority of the reg- 
istrant been transferred to another 
package or container or been in 
any way altered or renovated, any 
person who shall in commerce 
make any use of or reference to 
said registered mark upon or in 
connection with the sale or adver- 
tising of such transferred or alter- 
ed or renovated goods shall be 
liable to a civil action by the reg- 
istrant for any or all of the reme- 
dies hereinafter provided.” 


The above provision MEMA 
says, could be read to give it the 
following effect: 


“If an automobile bearing a reg- 
istered mark has been put on the 
market by or with the authority 
of the registrant of a registered 
mark and a notice that the auto- 
mobile may be resold only un- 
altered, and said automobile has 
been in any way altered (as by the 
introduction of independently 
manufactured replacement parts), 
any person who shall in commerce 
make any use of or refer to said 
registered mark upon or in con- 
nection with the sale or advertis- 
ing of such altered automobile 
shall be liable to a civil action by 
the manufacturer of the automo- 
bile for any or all of the remedies 
hereinafter provided.” 

MEMA suggests that it be reme- 
died by adding: 

“It being understood that the 
provisions of this Subdivision 3 
shall not apply to motor vehicles 
or to any other mechanical goods 
requiring replacement of worn 
functional parts thereof.” 


British Plant Builds 


The ‘Perfect Car’ 


LONDON.—A British factory 
has secretly completed what is 
called the “perfect car,” a de- 
luxe, custom-built model valued 
at $20,000, the London Daily 
Mail reports. 

The job is en route to Moscow, 
where it will be used by a high 
Russian official. The Mail’s auto 
editor said the car has an eight- 
cylinder engine and a sedanca 
de ville body with an open com- 
partment for the driver and a 
closed, air-conditioned passen- 
ger compartment. 


Columbus OPA 
Starts Action in 


39 Ceiling Cases 


COLUMBUS, O.—Local ration 
boards are starting action on more 
than 59 complaints involving over- 
ceiling prices charged in the sales 
of used autos reported during the 
first half of the month, Howard L. 
Masters, district OPA price execu- 
tive, said last week. Triple damage 
suits will be filed in the cases 
where the violators fail to settle 
promptly, he said. 

Masters reported 34 of the illegal 
sales took place between individu- 
als, 21 between dealers and indi- 
viduals and four were sales from 
individuals to dealers. 

A total of $3,000 was refunded in 
69 cases from Oct. 7 to Nov. 1 
under former regulations which 
permitted the OPA only to require 
refunds of the amount overcharged. 
The refunds range from $1.03 to 
$165, he said. 


DeVilbiss Moves Office 


CINCINNATI.— The DeVilbiss Co. 
announces the removal of its Cincin- 
nati district sales headquarters to 410 
American Bidg., Central Pkwy. and 
Walnut St. 


Army Defends System 


(Continued from Page 1) 
serting that the practice assures prompt and reliable de- 


liveries. 


“The vehicle manufacturer,” testified Brig. Gen. 


Walter P. Boatright, “supplies an inspection system that 
the government could not successfully duplicate under 
present conditions. There is a considerable saving to the 
government and a better job of inspection done through 
buying from vehicle manufacturers, even though it is not 
apparent on the bare comparison of contract prices.” 


The inquiry was thrown open last week after an under- 
cover investigation, some committee members asserted, had 
revealed that the Army has bought millions of spare parts 
through the big automobile manufacturers rather than 
directly from the parts manufacturers themselves, and 


consequently had paid higher prices. 


‘One senator said 


that the committee had information concerning require- 
ments for 15,000 different parts which by interchanging 
could have been satisfied by 1,700 parts. He said that 
hundreds of trucks have been abandoned overseas because 


of the lack of spare parts. ' 


Chairman James M. Mead, 


New York Democrat, said the inquiry has been in progress 
for several months. Representatives of Chrysler, General 


Motors and Ford discussed 


the Ordnance Department’s 


buying policy with the committee at a closed session Tues- 


day. 
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Stocks of used cars in the hands ‘of 

Used-Car Stocks Chicago dealers amounted to a 72.4 
Drop in Chicago days’ supply Nov. 1, as against 80.2 
Despite Season days a month earlier, the Chicago Auto- 
mobile Trade Assn. reported last week. 

The drop in supply was in contrast to previous seasonal 
experience. For instance, last year it rose from 57 days on 
Oct. 1 to 67.8 days on Nov. 1, and two years ago from 


63.3 days to 81.2 days. 


Returns from 165 retail outlets 


showed October sales at 897 used cars compared with 919 
the preceding month. Contrasted with this slight decline 
was a sharp decrease in inventories from 2,456 Oct. 1 to 


2,167 Nov. 1. 


The supply of 1942 used cars topped all others at 129 
days, while 1938s were lowest in supply at 51 days. Lead- 
ing in sales, with 196, were 1941s, followed by 1940s with 
142, 1939s with 128, and 1937s with 126. With nearly 
300 fewer used cars taken in than were sold, dealers said 
they had difficulty in persuading owners to trade their cars 
within established ceilings and were forced to turn down 


many deals. 
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Packard to Get 
Test Facilities 


At Willow Run 


DETROIT.—Ground has just 
been broken and building contracts 
placed for aircraft engine flight 
testing facilities to be operated by 
Packard Motor Car Co. at Willow 
Run Army Air Base, Geo. T. 
Christopher, Packard president said 
Friday. 

New buildings, Christopher said, 
will include a hangar large enough 
to house the biggest bomber and 
several fighter planes, a three-story 
engineering laboratory topped by a 
flight observation tower, and an 
attached power plant. 

He revealed the project as being 
undertaken at the specific request 
of the Army Air Forces Air Tech- 
nical Service Command. It is defi- 
nitely linked to Packard’s aircraft 
engine developmental program 
launched last summer at the com- 
pany’s Toledo division. 

The latter will develop and test 
advanced aircraft engines which, 
he said, will be installed in planes 
and flight tested at Willow Run. 

“Recent news about a Defense 
Plant Corp. approval of $725,000 for 
this new task gave rise to rumors 
that Packard might be operating 
the entire Willow Run facility,” 
Christopher stated. “Our buildings, 
however, will be located at the 
east end of the airport and have 
nothing to do with the bomber 
plant activity. 

“Until the new structures are 
completed, the experimental work, 
which is starting immediately, will 
have temporary housing at Willow 
Run made available by the fine co- 
operation of the Army and the 
Ford Motor Co.” 

Completion of the new project, 
called “a further step in what need 
not be considered a temporary 
Packard operation in the aircraft 
engine field,” is being supervised 
by C. R. Paton, directing engineer 
for the Toledo engine develop- 
mental work, and Col. J. G. Vin- 
cent, Packard vice-president of 
engineering. 


Hedlund Death 
Halts Elastic Co. 
Stock Trading 


NEW YORK.—After William T. 
Hedlund, president of Elastic Stop 
Nut Corp., committed what police 
said was suicide Wednesday, the 
Securities and Exchange Commis- 
sion, in unprecedented action, sus- 
pended all trading of the company 
on the New York Stock Exchange. 

In issuing the 10-day suspension 
order, the commission made no 
mention of Mr. Hedlund’s death. 
The commission said the action 
was taken to “prevent fradulent 
and manipulative or deceptive 
practices.” 

A. G. Prangley, secretary of the 
firm, declared he believed the SEC 
action was a “sound move.” 

Mr. Hedlund, 45, was found in a 
toolhouse of his New Jersey estate 
yesterday with his throat cut. 
Police, listing the case as a suicide, 
were told that Hedlund had suf- 
fered a nervous breakdown from 
overwork. 


Pittsburgh Plate Adopts 


PPG as Insignia 


PITTSBURGH. — The Pittsburgh 
Plate Glass Co. has adopted a new 
insignia consisting of the letters 
PPG interlocked to facilitate rec- 
ognition of its products. 

This insignia will appear on all 
labels or other means of product 
identification, advertisements, let- 
terheads, packages and signs of the 
company. 


Obituaries: 


William G. Hutchins 

KANSAS CITY, Mo.—William G. 
Hutchins, 67, died here _ recently. 
According to L. M. Olson, manager of 
the Whiz automotive division of st M. 
Hollingshead Corp. Mr. Hutchins was 
the oldest member of the Whiz sales 
organization. 


W. Howard Edwards 
SOUTH BEND, Ind.—W. Howard 
Edwards, 54, president of the Edwards 
Iron Works, Inc., here and formerly an 
executive for the Studebaker Corp., 
died here recently. 
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Put Salesman 


On a Salary, 
Slack Urges 


DETROIT.—Plans of the Pack- 
ard Motor Car Co. to stress field 
reconversion on a level with fac- 
tory preparations for production 
and distribution of a record high 
number of cars in the postwar 
period, were outlined Thursday a 
a conference of regional managers 
and key distributors. 

Sales Manager L. W. Slack 
emphasized the need for mak- 
ing retail selling more attrac- 
tive to younger men “in the high- 
ly competitive postwar period.” 
He urged that dealer salesmen 
be highly trained in selling and 
employed on a salary basis, with 
extra compensation for a better- 
than-average selling job. 

Physical innovations necessary 
for postwar expansion, including 
identifying signs, tools, heating and 
lighting were discussed by Assist- 
ant Sales Manager C. E. Briggs 
Briggs also recommended field em- 
ployment of well-trained service 
attendants and mechanics. 

Packard’s service to the field of 
providing, at no charge, specific 
plans and layouts for dealer-pro- 
posed improvements or new build- 
ings was explained to the field 
representatives by R. A. Stougaard, 
manager of the company’s field real 
estate and building department. 
His organization has just issued a 
40-page plan book stressing the 
need for expanded parking areas 
for field distribution as a guide in 
postwar planning. 

A new program of “department 
alized service” was described by K. 
M. Greiner, parts and service man- 
ager. He demonstrated the way 

the “show-how” nature of the de- 
velopment saves time and money 
for the customer. 

Advertising Manager Hugh W. 
Hitchcock explained details of the 

company’s cooperative advertising 
pool, as contained in the proposed 
new dealer agreements. 

Details of the new sales agree- 
ments were explained to the 
managers by Elliott Taylor, as- 
sistant sales manager. He out- 
lined their field work in ultimate 
application of the new franchise 
when its final details are com- 
pleted. 

Individual conferences at facto 
offices of company executives con- 
cluded the field men’s three-day 
session. 


Biddeford, Me., Gets 


New Ford Dealership 
BIDDEFORD, Me.— (UTPS) 
Goodwin Bros., Inc., has opened a 
new Ford sales and service estab- 

lishment here. 

The repair department will be 
under the supervision of J. A. 
Phillips, who has had 26 years o 
experience in servicing Ford cars. 
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